
In a single day in the United States, more than 
37,000 survivors of domestic violence and 
their children rely on a domestic violence 
shelter or transitional housing program to 
meet their needs for safety and shelter. In 
Muscatine County we had to turn away 33 
women and 66 children from our Domestic 
Violence Shelter because we were at full ca-
pacity. Whilst emergency housing remains an 
essential element of an adequate domestic 
violence response, some survivors can avoid 
homelessness and shelter stays with assistance 
to stay in their existing housing or find new 

housing.  

Federal resources are helping local communi-
ties offer this assistance to survivors. The 
Homelessness Prevention and Rapid Re-
housing Program (HPRP) and the new Emer-
gency Solutions Grant (ESG) enacted under 
the HEARTH Act provide communities with 
significant new resources to prevent home-
lessness and re-house those who do lose their 
housing. Additionally, the Office of Violence 
Against Women in the U.S. Department of 
Justice administers transitional housing grants 
that provide flexible rental assistance and case 
management services. The Muscatine Domes-
tic Violence Shelter of Family Resources 
wrote a grant last summer and received these 
funds last year to hire a Housing Coordinator 

and to assist women and children whom are 
victims of domestic violence who are residing 
at either the Muscatine DVS or MCSA the 
Homeless Shelter to transition into permanent 

housing.  

The intersection of homelessness and domes-
tic violence is complex. Many women leave 
their housing and seek shelter to escape a dan-
gerous partner. Others are evicted from hous-
ing due to a batterer’s destructive or criminal 
behavior, such as damaging property, harass-
ing landlords, failing to pay rent, causing dis-
turbances, and perpetrating physical or sexual 
assaults in the unit. In some cases, once the 
batterer is removed by means of eviction or 
public safety efforts, the remaining tenants 
must also leave because the unit is no longer 
affordable. Similarly, a survivor may be un-
able to pay rent because of actions taken by an 
abusive partner to undermine her economic 
stability and ability to live independently. Ex-
amples include sabotaging her employment 
opportunities or attempts to access welfare 
assistance, failing to pay child support, and 
damaging her credit. In many cases, however, 
the survivor’s first choice for herself - and 
especially for her children - would be to stay 

in her own home.  

The main purpose of homelessness prevention 
(Continued on page 2) 

From: Rachel Riley Smock-Program Supervisor 

Domestic Violence Shelter and Sexual Assault/Domestic Abuse 

Advocacy Program  
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E-mail: muscatinelandlords@machlink.com 
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1103 Halstead St, Muscatine IA 52761 

Phone: 563-299-2007 

Rain, rain go away — last year if I recall, we 
were outside getting our yards ready for 
spring and it was hard to stay inside to work 
on the computer. Mother Nature always cor-
rects herself — making up for lack of mois-

ture last year. 

Barb Fick was our guest speaker at last 
month’s meeting. One of the things she sug-
gested when our rental lease is up, to renew it 
for an entire year. I will need to remember this 
piece of advise as I always went with month-
to-month after the first year. She also made it 
clear that landlords need to establish who is in 
charge and make sure the tenant knows you 
are. As far as serving a 3-day notice for un-
paid rent, serve it on the 5th day of the month 
and not on a Sunday. Thank you Barb for 

speaking and the great tips. 

 This month’s speaker is Emilee Goad, 

Housing Specialist for Rapid Re-Housing 

Program with Family Resources. 

The Board will meet at 6:00 PM prior to the 
regular meeting. You are encouraged to come 
early and stay afterwards to share your ideas 
or comments over refreshments. You may 
email any questions regarding the Muscatine 
Landlord Assoc. or investment property own-

ership/management in general. 

Please remember to pay your dues promptly— 
look at the list on page 2. You can pay them at 
the March meeting or mail to the address on 
the left— a renewal form is on the back page 

of this newsletter.  

Thanks for your continued support. 

Message from the Muscatine Landlords President, 
Diana Wilson 



Dues Are Due!Dues Are Due!Dues Are Due!Dues Are Due!    

Bermel, Gerry & Steve 9/30/2012 $45.00 L 

Finchum, Mary Jo 3/1/2013 $45.00 L 

Fisher, Don 9/30/2012 $45.00 L 

Forneau, Juan & Tia 9/30/2012 $45.00 L 

Goody, Linda 6/1/2012 $45.00 L 

Hagerty, Ryan 3/1/2013 $45.00  L 

Hammann, Steve 2/1/2013 $45.00 L 

Morris, Rick 3/1/2013 $45.00 L 

Morrison, Cassie 9/30/2012 $45.00 L 

Romine, Terry 9/30/2012 $45.00 L 

Skidmore, Clifford & Pam 3/1/2013 $45.00 L 

Slager, Dale & Retha 3/1/2013 $45.00 L 

Wolfe, Brian & Lori 6/30/2012 $45.00  L 

Muscatine Housing 11/30/2012 $45.00 L 

Burns & Son Direct Maytag 9/30/2012 $30.00 V 

Curtis Pest Control 9/30/2012 $30.00 V 

Nelson Electric 9/30/2012 $30.00 V 
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Spring is the time of plans and projects. 

activities is to avoid entirely a disruptive and costly homeless-
ness episode for households. Homelessness prevention can 

include:  

-financial assistance to pay back rent or utilities, 

-short-term rental assistance until families can resume paying 

rent independently,  

-case management and legal assistance to help a household 

remain in its current housing, and 

-assistance to obtain new housing without entering a shelter.  

Helping survivors maintain their housing or quickly find new 
housing decreases their burden of economic hardship, housing 
instability, and uncertain futures as they work toward establish-
ing safety for them and their children. Increasing capacity to 
support survivors through prevention assistance aligns with the 

aim of the domestic violence movement to broaden survivors’ 
options, create alternatives to remaining in abusive homes, and 
reduce the degree to which survivors are re-victimized in the 
aftermath of abuse. Many domestic violence programs are em-
bracing this commitment and enacting programmatic innova-
tions that address survivors’ housing needs. Some provide help 
with housing costs, advocate for survivors around tenant rights, 
and intervene with landlords to redress barriers to housing 

based on domestic violence-related evictions and debt.  

The Muscatine DVS of Family Resources hired Emilee Goad 
as the Housing Coordinator. Ms. Goad will assist women and 
children to access permanent housing, as well as continue to 
offer counseling and advocacy services. If you have any ques-
tions regarding these services please contact Rachel Riley 
Smock-Program Supervisor of the Domestic Violence Shelter 
at (563) 264-7007 or at rriley@famres.org;  or Emilee Goad 

Housing Coordinator at (563) 468-2338 or egoad@famres.org. 

(Continued from page 1) 

1 BR $520 w/$145 Utilities $375 

2 BR $704 w/$173 Utilities $531 

3 BR $965 w/$209 Utilities $756 

4 BR $1042 w/$237 Utilities $805 

5 BR $1199 w/$265 Utilities $934 

2013 HUD Fair Market Rents for Muscatine County 

March 18, 2013 

Board Meeting 6:00 PM—Regular Meeting 7:00 PM 

Trinity Church—211 Walnut St 

Business Meeting Agenda 

1)  Call to order 

2) 3ew Business 

3) Other Business from Floor 

4) Introduction of Guest Speaker 

5) Adjournment 
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A person who is impatient waits twice. 

12 Steps for One-Day Turnover 

Step 1: Communication with current 

residents. Make sure you get that 30 

day notice of intent to renew or move. I 
contact them 45 days out from expiration 

of current lease. If I hear nothing by 30 days out, 
then we're on for another month. Repeat this step 

at middle of next month. Get their desire in writ-
ing, signed, and dated! 

Step 2: Start advertising. I get my Craigslist & 
Postlets ad up around the first of the month. Re-

new the post every 2 days or as often as allowed. 

Step 3: Communicate my bonus program to 

the current residents. $100 if they bring me a 
qualified prospect who signs a lease (and pays!). 
$50 if I get someone on my own prior to their 

move out to pre-lease, and as a thank you for 
them keeping the place nice enough to show and 
being accommodating to repeat showings. Yeah, 

my lease says they have to do it anyway for free 
BUT this encourages compliance and they say nice 
things about me to the prospect too! 

Step 4: Get a "anytime is fine" showing 

agreement with residents. Basically, anytime 
between X and Y times it's okay for me to show 
the rental with 30 minutes notice ahead of time. 
Or get them to agree to show it for you when 

they're home. Saves gas, saves time, and it's less 
stress. 

Step 5: While doing showings, make the 

handyman provide a fix-it list for repairs as soon 

as the old residents are done moving out. 

Step 6: One week out, line up your cleaning / 

maintenance / carpet-scrubbing crew(s). Co-
ordinate so they aren't stepping on each other to 
get it done the day resident moves out, if possi-

ble. If all else fails and its a fairly clean turnover, 
you can probably leave the maintenance for last 
unless there's a major issue that affects habitabil-

ity. The cleaning gal shows up in the morning, car-
pet scrubbers finish up in the evening. The next 
day everything is dry and ready for new resident. 

Step 7: Fax copy of lease (or email the lease 

as an attachment) to resident 3 days prior to 
signing to ensure they have ample time to review 

and ask questions. Remind them that you need 
the rent and deposit in certified funds (no personal 
checks, thank you) when you meet to sign the 
lease. No money, no keys, no signing anything. 

Step 8: Day prior to lease begins. Make sure 

utilities are switched over effective the first day of 
the lease. Call the power company or ask the resi-
dent to show you a receipt as proof of service. 

Step 9: Day lease begins. Do walk through with 

residents. Note deficiencies and write down every-
thing you agree to fix / repair / upgrade on a list 
that says: "Only these items will be fixed / re-
paired / upgraded. RESIDENT agrees landlord has 

not promised, verbally or in writing, to any other 
repairs, fixes or upgrades that are not listed. 
Premises are accepted in "as is" condition, unless 

otherwise noted on this sheet." 

Step 10a: Get money, sign lease. Give resident 
a run down of rules and procedures for mainte-
nance requests and emergency contact informa-

tion. Show them where the circuit breaker box is, 
water shut off, etc. Give each resident a copy of 
your business card with phone number and email 
address. 

Step 10b: Hand over keys. (this is last for a 

reason, folks!) 

Step 11: Deposit money in your bank. 

Step 12: Go enjoy a cold beverage of your 

choice in celebration. Ah, another turn over 
complete! 

Of course there will be some turn-overs that are 

more complex: eviction, slobs, damages, etc. This 
is meant as a basic blue print for an otherwise 
successful tenancy that is coming to a close. Add 

or subtract steps that you feel make the process 
smoother. 

Keep prospering!  

(Reprinted from Mr. Landlord) 
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Our Vend or Associa te Members App reci ate Y our Pa tro nage 

Our Vendor Associate Members Appreciate Your Patronage 

Home, Auto, Life & Health 

Insurance is for renters too! 

 



MUSCATINE LANDLORD ASSOCIATION,  INC.  

Diana Wilson, President 
Phone: 563-264-2077 
E-mail: 
muscatinelandlords@machlink.com 
www. muscatinelandlords.org 

1103 Halstead St. 
Muscatine, IA  52761 

Membership Application / Renewal 

*Each membership is entitled to two (2) members.    ___ New Member          ___ Renewal 

 

Member #1__________________________________________________________________________  

Member #2__________________________________________________________________________  

Business Name ______________________________________________________________________  

Mailing Address______________________________________________________________________  

Home Phone______________________________  Cell Phone _________________________________  

E-Mail _____________________________________________________________________________  

 

Membership description:   (    ) Owner                   (    ) Manager                

What type of rental property do you own/manage? 

               (    ) Single Family            (    ) Multi Family             (    ) Commercial         (    ) Other 

Are all your properties located in Muscatine?    (    ) Yes        (    ) No 

How many years have you been in the rental property business?  _______ 

What is the total number of rental units you own?  ____________        Manage? __________ 

Are there special issues you would like to see addressed?______________________________________  

Muscatine Landlords Association, Inc.,  is a member of Landlords of Iowa, Inc. 

Annual member dues are $45. $20.00 of this goes to LLIA and makes you also a member of that organization. 

Please sign this application and remit $45, 

 

Member #1______________________________________________________________________  Date____________ 

Member #2______________________________________________________________________  Date____________ 

Please fill out the application and bring to the next meeting or mail to the address on the left. 

Vendor Membership Application / Renewal 
Company Name ________________________________________________ 

Individual Primary Contact __________________________________________ 

Mailing Address ____________________________City _______________ State ____ ZIP _______ 

Phone (____)____________________ E-Mail _________________________ Website _________________________ 

Description of Products/Service _______________________________________________________________ 

Signature ______________________________________________________ 

As a vendor member of Muscatine Landlord Association, Inc., Muscatine Landlord Association, Inc., Muscatine Landlord Association, Inc., Muscatine Landlord Association, Inc., you are entitled to a free listing in the Monthly Newsletter. 

Your membership is good for one year from the date of the application.  

Fee: $30  Checks should be made payable to Muscatine Landlords Muscatine Landlords Muscatine Landlords Muscatine Landlords and sent to 1103 Halstead St, Muscatine, IA  52761. 


